Foreign-owned firms are often hypothesized to generate productivity "spillovers" to the host country, but both theoretical micro-foundations and empirical evidence for this are limited. We develop a heterogeneous-firm model in which ex-ante identical workers learn from their employers in proportion to the firm's productivity, and foreign-owned firms have, on average, higher productivity in equilibrium due to entry costs: low-productivity foreign firms cannot enter. Foreign firms have higher wage growth and, with some exceptions, pay higher average wages, but not when compared to similarly large domestic firms. In the second part of the paper, we provide empirical estimates of the characteristics of the learning processes as well as the degree of transferability of the foreign technology to subsequent wage and selfemployment using Danish data. The effects of experience in foreign-owned firms is clearly beneficial on wage levels, wage growth, and subsequent wage and self-employment earnings. These effect are, however, significantly reduced and but generally not eliminated when controlling for firm size, results which are largely consistent with our model. Acknowledgments: The authors gratefully acknowledge the financial support for this project from the Danish National Agency for Enterprise and Construction.
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Introduction
The last decades have witnessed a significant increase in the amount of foreign direct investment (FDI) and the activities of multinational enterprises (MNEs). This has led to considerable academic and political interest in the role of FDI an MNEs for both source and host countries. One aspect of this concerns the potential for FDI and MNEs as important channels for productivity transfers to host countries. MNEs are hypothesized to possess superior knowledge, better production technology or management techniques compared to the average domestic firm.
However, the microeconomic foundations of these ideas are weak, and empirical analysis is limited and indirect. In this paper, the productivity advantages of foreign firms are assumed to affect domestic workers directly. We assume that firms have different productivity levels, and that workers learn more (increase their productivity more) when they are employed by higher productivity firms. Similarly, they earn more in self-employment if they had previously worked for a high-productivity firm.
Our model builds on Melitz's (2003) model of industry structure with heterogeneous firms, and blends this with the learning-on-the-job models of Ethier and Markusen (1996) , Markusen (2001 ), Fosfuri et. al. (2001 , and Glass and Saggi (2002) . Small numbers of domestic and foreign firms get high productivity "draws" and a potentially unlimited number of other domestic and foreign firms get low productivity draws. Foreign firms of both types face higher fixed costs of entry. All high-productivity firms can enter, but only lowproductivity domestic firms can enter: they enter until profits are zero, which excludes the foreign low-productivity firms due to the latter's higher fixed costs.
The consequence of this is that foreign firms on average are larger and have higher productivity than domestic firms on average. But it also provides the hypothesis that, 2 corrected for firm size, foreign firms are not more productive than domestic firms.
Our model does not rely on externalities or on foreign firms identifying and hiring better workers. All workers are ex ante identical and earn the same present value of income over a two-period working lifetime. Skills learned in the first period when employed by a high-productivity firm are transferable to other high-productivity firms and, to a less degree, to low-productivity firms. There is thus no ex post hold-up problem as in Antrás (2003):
workers in the second period of their career are paid their full productivity, but first period workers joining high-productivity firms receive a discounted wage reflecting their later higher earnings in wage work or self-employment.
The model allows us to solve for outputs, wage levels and wage growth in high and low-productivity firms, and in domestic and foreign firms. In the base case, workers joining high-productivity firms receive a higher average wage and wage growth over their careers, but a lower initial wage. But the foreign-firm effect disappears when correcting for firm size.
Then we conduct some experiments. Increasing the productivity of a worker who transits from a high to a low productivity firm or increasing the probability of getting a favorable draw on suitability for self-employment lowers the average wage premium for workers in high-productivity firms and that premium can go negative. Thus the model does not trivially produce a result that workers in high-productivity or foreign firms earn more.
Imposing a minimum wage which prevents high-productivity firms from capturing rents on inexperienced workers or imposing a progressive income tax raises the average earnings of workers in high-productivity (larger) and foreign firms relative to those for lowproductivity (smaller) and domestic firms.
The empirical section of the paper matches data on individual Danish workers with firm-level information about size, foreign ownership, and industry. Results are as follows.
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(1) There is a significant wage premium for working in a foreign firm. This is significantly reduced, but not eliminated, by controlling for firm size. It is further reduced by controlling for other observable worker characteristics, while the coefficient on firm size is not.
(2) Wage growth within job spells is significantly higher in larger firms. Wage growth within job spells is not greater in foreign firms when controlling for firm size.
(3) Current wages are higher for workers previously employed in larger or foreign firms. The value of previous experience in foreign firms is significantly reduced, but not eliminated, by controlling for firm size.
(4) Earnings of newly self-employed are significantly higher if the previous employer was foreign or large. The effect of foreign-firm experience is significantly reduced, but not eliminated, by controlling for firm size.
In summary, many of the hypotheses advanced by the simple model are verified in the estimations. One difference is that empirically, wage levels and self-employment earnings in foreign firms are still greater than in domestic firms when controlling for firm size, though the difference is greatly reduced from estimates that do not control for firm size. Consistent with the simple model, however, wage growth in foreign firms is not greater when controlling for firm size. We comment on this residual positive effect of foreign firms in the concluding section.
Some Relevant Literature
Empirically, it is a well-established fact that foreign-owned firms (or multinational enterprises (MNEs) more generally) pay higher wages on average than domestically-owned firms. Existing studies can be grouped under two headings: (i) studies based on firm-level data, as in, e.g., Feliciano and Lipsey (1999) and Aitken et al. (1996) ; and (ii) studies based on matched employer-employee data, as in Martins (2004) and Heyman et al. (2004) . The advantage of using matched employer-employee data is that it can be explicitly analyzed whether part of the wage differential can be attributed to individual differences among the employees.
While a number of studies have shown that part of the overall "wage-gap" between foreign-owned and domestically-owned firms can be attributed to a higher average quality of workers in foreign-owned firms, a considerable part can only be explained by different firm characteristics than the average domestically-owned firm. Hence, the existing evidence points to a productivity advantage in foreign-owned firms which is somehow transformed into higher wages of the employees; see Lipsey (2002) for a recent review.
A number of studies have also analyzed how these productivity and wage advantages have influenced the productivity and/or wages of other firms, se, e.g., Haddad and Harrison (1993) , Haskel et al. (2002) , Almeida (2003), and Javorcik (2004) . While we consider the productivity transfers that occur from foreign-owned firms to domestic firms via worker mobility and entrepreneurship, the empirical literature has to a large extent concentrated on wage and productivity transfers and spillovers between firms; see Lipsey (2002) for a review. While a positive effect has been found in the case of firm-to-market spillovers (higher average wages), the evidence is more mixed when it comes to firm-to-firm spillovers.
However, studies of productivity spillovers between plants within industries have generally found positive effects of foreign-owned companies, see Lipsey (2002) .
Only few empirical studies have analyzed productivity transfers via worker mobility, see Martins (2005) and Görg and Strobel (2005) , and only the latter, using data from Ghana, considers transfers via worker mobility to self-employment.
Similarly, very few studies have tried to provide a theoretical foundation for such productivity transfers. Glass and Saggi (2002) thus build a model where workers employed by MNEs immediately get access to their superior technology. Hence, MNEs must pay a wage premium to prevent workers from moving to other companies bringing along information about this technology. In Fosfuri et al. (2001) , Ethier and Markusen (1996) , and
Markusen (2001) on the other hand, workers only get access to the superior technology following a period of training by the MNE. Hence, workers are not immediately paid a higher wage in MNEs. In both types of models, however, productivity transfers arise when workers employed (and trained) by MNEs move to domestic firms. Markusen and Trofimenko (2005) provides a more explicit model of skill transfer from foreign experts to domestic workers.
Specifically, they assume that working with foreign experts is an alternative to studying as a means of obtaining skills.
As a final point, we should mention Yeaple (2005) who provides an alternative to the Meltiz framework that we borrow here. Yeaple assumes that firms are ex ante identical while workers are not (both opposite to the present paper) and that there are alternative technologies to choose from. In general equilibrium, some firms choose technologies that make then larger and they pay higher wages because they hire more skilled workers. These larger firms are also the exporters (easy generalize to establishing subsidiaries). It strikes us that this alternative approach generates at least some predictions close to ours, and clearly deserves empirical investigation.
3.
A model of entry, productivity, and industry structure A principal objective of this theory section is to develop a plausible model that, at least in some circumstances, generates (1) higher average earnings in larger and/or foreign-6 1 We originally called the MP firms LP for low productivity. But a lower-case L is confused with the number 1 in the notation, so we switched. The MP terminology is consistent with the Lake Woebegone principle that "all children are above average". owned firms, (2) a steeper earnings profile for the average worker in larger or foreign-owned firms, and (c) newly self-employed workers earn more, on average, if they previously worked in a larger and/or foreign-owned firm. But we want to generate these results while assuming that (a) all workers are ex ante identical (foreign firms are not merely selecting the best workers) and (b) foreign firms are not arbitrarily more productive than domestic firms. The model will draw heavily on the contribution of Melitz's (2003) model of industry structure with heterogeneous firms with monopolistic competition. This is combined with a learn-onthe-job model of Markusen (2001) .
We are attempting to keep the model relatively simple, and so will make a number of restrictive assumptions.
(1) There are two types of domestic and foreign firms: high productivity (HP) firms and moderate productivity (MP) firms that produce differentiated goods, denoted X. Foreign firms face an added fixed cost of entering a foreign market with a subsidiary.
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(2) An unlimited number of domestic and foreign firms take productivity draws. A small number in each country draw high productivity, the rest all draw moderate productivity. Note that this avoids a more ad hoc assumption that foreign firms are inherently better.
(3) The number of high productivity firms is sufficiently small and/or the domestic market is sufficiently large, such that all high productivity foreign and domestic firms can enter the domestic market.
(4) The "residual" demand is then satisfied by a limited number of moderateproductivity domestic firms entering up to the point where a zero-profit condition holds for moderate-productivity domestic firms. Foreign moderate-productivity firms cannot enter in competition with the domestic moderate-productivity firms: the former face the fixed cost.
(7) The model is quasi-dynamic. Firms are long lived, but fixed costs are per period, and demand is stationary. There are no investment or borrowing decision or any other intertemporal features except that MP firms decide whether or not to enter in a given period.
Thus we can analyse a single period in this "steady-state" environment.
(8) The model also has a quasi-overlapping-generations feature. Each worker has a two-period career, and they begin their careers as identical inexperienced workers. Workers who join MP firms do not improve their productivity over time while workers who join HP firms have both higher productivity in their first period and learning results in an even higher productivity in the second period of their career. Skills are not firm-specific, so experienced workers are priced in a competitive market, and their wage path is such that new workers are indifferent between joining MP and HP firms.
(9) We allow workers to transit from a HP to an MP firm (the opposite transition possibility did not seem to add anything interesting so we dropped it). They have a lower productivity than if they stay in the HP firm but a higher productivity than new workers or workers with one period in an MP firm (who do not learn).
(10) In the second period of their careers, workers take a draw which determines whether they will be good or bad as self-employed entrepreneurs in period 2. Among workers who get favorable draws, those who worked in HP firms will have a higher productivity than those who worked in MP firms.
(11) Finally, the model is largely partial equilibrium. There is an unlimited supply of new workers available at a fixed wage, and a given worker disappears after two periods.
Expenditure on X goods is fixed, and those who go to self-employment disappear off to 8 another industry. Both the exogenous number of HP and the endogenous number of MP firms hire experienced and inexperienced workers in a competitive market. The steady-state or stationarity assumption is that the number of experienced workers available is equal to the number of inexperienced workers hired by HP firms.
Our notation is as follows.
labor productivity (in physical units of X output) in HP firms, where i = 1 is an inexperienced worker and i = 2 is an experienced worker. Workers in MP firms do not learn and their productivity in both periods is normalized to .
A worker with one-period of experience in an HP firm can transit to an MP firm, with denoting that worker's productivity. We assume that
. In other words, a worker transiting from an HP firm to an LP firm carries only part of the HP firm's productivity advantage with him/her. This will be a variable and discussed more below.
wage of an inexperienced worker (i = 1) and an experienced worker (i = 2) in an HP firm. If there are transiting workers, they are indifferent in equilibrium to transiting and so a worker employed by an HP firm in period 1 earns in period 2 regardless of whether the worker is in an HP firm or transits to an MP firm.
number of HP firms of domestic (d) and foreign (f) origin respectively. These are constants (all existing HP firms can enter).
number of MP firms, determined by free entry. This is a variable.
price of a representative differentiated good produced by an HP firm.
price of a representative good produced by an MP firm.
Outputs of an HP firm produced by inexperienced and experienced workers.
Outputs of an MP firm produced by (first or second period) inexperienced workers and produced by transit workers from HP firms respectively.
" -the share of workers who, at the beginning of period 2 of their career, learn that they have a higher productivity as self-employed -multiplier on the wage of an experienced worker that gives self-employment earings in period 2 for workers who get a favourable draw on self-employment productivity (e.g., self-employment earnings are for a worker from a H firm).
* -the discount factor, 0 < * = 1/(1+r) < 1, where r is some rate of interest/discount
Consumers have Dixit-Stiglitz preferences over an endogenous number of differentiated goods, and spend a fixed amount of income I on X sector goods. F denotes the elasticity of substitution between varieties. Each period's demands do not depend on prices in the other period. Demand for good i (k) is given by
Under the so-called "large-group" assumption, individual firms are assumed to be too small to influence the price index term in square brackets, and hence each firm's perceived elasticity of demand is just F and the optimal markup is 1/F.
The equilibrium output of each high-productivity firm, whether foreign or domestic, is determined by marginal revenue product equal the wage. Outputs by experienced and inexperienced workers are identical (homogeneous), but these worker types differ by productivity. There are two first-order conditions for output from inexperienced workers ( ) and for output from experienced workers ( ). We adopt a complementarity representation of our model in which all equations are written as weak inequalities each with an associated non-negative complementary variable. The pricing inequalities for output from inexperienced and experienced workers followed by associated complementary variables are given by 10 2 The reason that MP firms may employ transit workers at wage even though they have lower productivity than when continuing to work in HP firms is that the latter are larger and hence have lower equilibrium prices .
(2)
MP firms can hire inexperienced workers, including those who have already been employed by a MP firm for one period (no productivity increase) and transit workers from HP firms. The latter must be paid the wage . 2 Similar to equations (2) and (3), the two pricing equations and complementary quantity variables are
Assume that the fixed costs for MP firms require number of inexperienced workers at wage = 1 or number of transit workers at wage . When there are transit workers in equilibrium, (4) and (5) imply that and so fixed costs for MP firms are always given by regardless of whether or not there are transit workers, and the firm is indifferent between the two types. Given this indifference, we assume that different worker types are used in proportion to their overall contributions to the output of the firm.
Fixed costs for domestic and foreign HP firms require and units of inexperienced workers respectively at a wage of , or and units of experienced workers at a wage of . By virtue of (2) and (3), the firm is indifference between using inexperienced and experienced workers and, given this indifference, we assume that the two types are used in proportion to their overall contributions to output of the firm. and we rather arbitrarily assume that .
Turning now to wages of HP workers, the wage of second period experienced workers will be determined by a supply = demand relationship. Stationarity requires that the number of workers used in HP firms in the first period of their careers, minus losses to selfemployment, equal the demand for experienced (second period) HP workers by HP firms and by MP firms hiring transit workers. To incorporate our assumptions about fixed costs, let (6) be the proportion of transit workers in the total employment of MP firms. Let (7) be the share of experienced and inexperienced workers in HP firms. The stationarity relationship determines .
where the left-hand side is the use of inexperienced workers by HP firms minus losses to selfemployment and hence "supply" of second-period experienced workers. The right-hand side is demand for second-period experienced workers by HP and MP firms.
Working backwards, the first-period wage for workers hired by HP firms will be given by a condition that the entering worker is indifferent over his or her two-period career to being hired by a HP firm or a MP firm. Note that if > 1, this in turn implies that the first-period HP workers will accept a wage < 1 = . The indifference condition takes into account the expected value of a good self-employment draw (probability ").
As noted earlier, we assume free entry and exit of MP firms gives us a zero-profit condition, where the complementary variable is the number of firms active in equilibrium.
(10)
Finally, there are supply-demand equations for X output with complementary variables being the X price. Because of symmetry within firm types, we can reduce (1) to the supply-demand equalities for a representative good for each firm type. These two equations have prices as complementary variables:
Finally, consider the productivity of a transit worker . If this is fixed, the model has a bang-bang property with respect to the productivity of transiting workers (at some critical value all experienced workers go to MP firms and HP firms employ only inexperienced workers). In order to smooth this, we assume that is a decreasing function of the share of transit workers in the workforce of MP firms. The idea is the first HP worker hired has a big effect on productivity, but subsequent workers are less able to exploit their skills in low-tech production. Our final equation thus gives the productivity of a transit 13 worker as (13) is then the minimum productivity of a transit worker, taken on if all workers in MP firms are transit workers (this never happens in our simulations). is the maximum productivity, attained for the first transit worker employed, assumed strictly greater than one as noted earlier, the latter being the productivity of an inexperienced worker.
Our model given by (2)- (13) thus constitutes thirteen non-linear inequalities (there are two equations in (7)) in thirteen non-negative variables. We solve this model analytically in the appendix to the paper. But in what follows from this point, we will just report some simulation results using the non-linear complementarity solver in GAMS, working directly
with (2) - (13).
Before looking at some numerical outcomes, let us quickly summarize some general results. We do not think that these depend on the specific parameter values chosen (except of course they do depend on the inequality assumptions among parameters), but we can have no general proof in this regard. Most of these are shown analytically in the appendix.
(1) HP firms are bigger than MP firms in equilibrium both in terms of physical output and in value terms; the value difference is smaller, since the HP firm's higher output commands a lower price in equilibrium. Productivity differences are amplified in output and value difference, so a 75% productivity advantage generates about 350% more output and about 175% more value (revenue) depending on other parameters.
(2) HP firms pay a lower wage in the first period and a higher wage in the second period relative to MP firms. Obviously, the wage profile over time is steeper in a HP firm than in a MP firm. Higher wages paid to experienced workers in HP firms are not due to 14 selection, but to higher learning within the HP firm.
(3) In our base cases, HP firms pay a higher average wage to its work force than MP firms, due to discounting. (In our numerical solutions, we use a high discount rate motivated by the view that one-period of the worker's career may be at least ten years.) However, this
is not a general result, and it can be reversed by high equilibrium transit rates and high selfemployment opportunities. These alter the composition of experienced and inexperienced workers in HP firms and so alter the average wage.
(4) Foreign firms will be observed to pay a higher average wage than domestic firms.
However, this is due to the composition of the two groups, with domestic firms' wages being an average of those in low and high-productivity firms.
(5) Combining this with finding (1), it follows that, corrected for firm size, foreign firms do not pay experienced workers more than (large) domestic firms. Similarly, the higher wage to experienced workers in large firms is not due to selection, but to the fact that firm size is just a reflection of productivity.
(6) It follows directly from the assumption that self-employment earnings are greater for a worker previously employed by an HP firms than by an MP firm that self-employed workers with a background in larger or (uncorrected for size) foreign firms earn more.
We now turn to some simulations, first presenting a "base" case, in which there is no self-employment and no transiting workers. Key parameter values are as follows:
Self-employment probability: " = 0.0 Discount factor: * = 0.5 Elasticity of substitution among varieties: F = 3. Income was picked so that the benchmark number of MP firms is 50. (12)). Raising makes it more attractive for MP firms to hire workers who have spent one period in HP firms. Fixed values of MP wages, income and so forth give the model a critical value of = 1.2 at which workers start to "defect" to MP firms. They would all jump at a higher value, and hence our formulation in (12) above "smooths" this. As indicated in the top two lines of Table 3 .1, increases in are just offset by a falling share of continuing MP workers (rising share of transiting workers) and so stays constant at 1.2 until all experienced HP workers are hired away (we don't run the values out that far in the table, but it can happen). Table 3 .1 shows that the increased productivity of transit workers does not affect wages in HP firms or wage growth of a given worker. However, it does affect the average wage paid by HP firms, because there are a lower and lower proportion of experienced workers in these firms. The bottom row of the Table indicates the share of first-period HP   16 4 In order to get this to happen, we had to use a very large value of v = 6; so those that do get a favorable draw are very well off indeed.
workers who transit to MP firms. At some point, the average wage paid by foreign firms falls below the wage (=1) paid by domestic firms. HP firms become "nurseries" where inexperienced workers learn skills that they take to MP firms. These results emphasize that the model by no means trivially produces an outcome in which average wages are higher in HP or foreign firms versus domestic firms, but wage growth and wages corrected for experience continue to be higher in HP firms (and hence the average foreign firm). Table 3 .2 conducts an experiment in which the probability of a favorable draw on self-employment, ", is increased, starting at the benchmark value of 0. While this is the same for both workers who chose HP and MP firms in the first period of their careers, the HP workers get a bigger absolute bonus (bonus is a proportion of what would have been their second-period wage). In equilibrium, this forces down the wages in HP firms proportionately in both periods of a worker's career: higher expected self-employment earnings reduce the wages needed to make workers indifferent to joining HP firms. While wage growth of HP workers is unaffected, the average wage in HP firms decreases and can fall below that in MP firms, and this is also true in this case corrected for experience as just noted. Similar comments then apply to foreign versus domestic firms.
Because of this fall in HP firm wages, MP firms can hire away workers. For the parameters we use, this begins to happen at " = 0.06 in Table 3.2. 4 Employment in HP firm shifts toward inexperienced workers, but total output per firm rises due to the lower wages. Table 3 .3 considers a minimum wage. We begin the simulations with this unconstrained and then equal to the free-market wage of 0.90 for HP workers in their first period, so these two are of course the same solution. Then we gradually raise the minimum until it hits w = 1 in the right-hand column, the wage of inexperienced workers available to the industry. In addition to having the obvious effect of raising the wages of inexperienced workers in HP firms, it cuts output by HP firms (price rises), and so has the equilibrium effect of raising the wages of experienced workers in HP firms as well. Wage growth is in fact unaffected, but the average wage paid in HP firms is considerably higher in the right-hand column of Table 3 .3. HP workers collect pure rents. There is no transit of workers to MP firms, which cannot afford these pricey experienced workers. Thus minimum wages is a reason to expect to observe both higher wages and higher wage growth in high productivity firms. The HP firms remain large, but less so. Table 3 .4 imposes a progressive income tax. We keep this very simple by assuming that the tax rate on wages less than or equal to one is zero, and that there is a constant tax rate t on wages in excess of one (the so-called "flat tax"). Table 3 . 4 shows that this acts somewhat like the minimum wage, but by making experienced rather than inexperienced labor more expensive for HP firms. The resulting fall in demand pushes up (before tax) wages for both experienced and inexperienced workers, although the growth rate remains the same. The average wage in HP firms is significantly higher than in MP firms and hence similarly much higher in foreign than in domestic firms.
However, care must be taken in the presence of income or payroll taxes. Results depend very much on which wage is reported in the data: the producer (before tax) cost or the household (take-home) wage. If the producer cost, then the income tax increases the average wage paid in HP firms relative to MP firms as we have just indicated. If it is the consumer (take home) wage that is measured, the difference in the average wage between HP and MP firms is smaller. The growth in take-home wage is reduced by the tax. The growth rate in the take-home wage is reported in the fourth row of Table 3 .4, and so we see that the profile 18 5 A firm is defined as foreign owned if foreigners ultimately own more than 50% of the firm. and the foreign direct investment amounts to more than DKK 10 million.
of the take-home wage is flatter (higher initial wage, lower take-home wage) than in the base case.
We suspect that data is generally reporting producer cost of labor, or gross wage before tax, and hence here we have another reason why the average wage and wage growth is higher in HP firms and hence higher in foreign than in domestic firms.
Data
We use data from the Integrated Data Base ( given year is based on the individual's occupation in the last week of November. We cannot observe worker flows within a given year.
Since we cannot directly observe whether firms are HP or MP firms, we rely on measures of firm size and foreign ownership. According to our theory, larger firms and 19 6 Firms in the public sector as well as firms with unknown industry classification have been dropped from Table 4.1. Also small firms.
7 The employment figures in Table 4 .1 are based on firm level information about full-time employees. Note that part of the difference between foreign-and domestically-owned firms may be due to the fact that some of the smaller foreign-owned firms are not classified as foreign-owned in the data, as it requires FDI of a certain amount.
8 Note that Table 4 .2 includes only workers between 20 and 65 years. Furthermore, workers in the public sector have not been excluded.
foreign-owned firms should exhibit both higher wage growth and pay higher wages on average. Furthermore, new self-employed with a background in large and/or foreign-owned firms should also be more productive and therefore earn more. While the total stock of firms averaged approximately 245,000, only slightly more than 1% of these were foreign owned in the years 2000-2002. 6 However, as also shown in the Table, the foreign firms are considerably larger on average, which implies that they account for 12-15% of total employment. 7 What we cannot see from the Table is that the share of foreign-owned firms is somewhat larger in manufacturing than in services, although the employment shares of foreign-owned firms in manufacturing and services are almost the same. This reflects the presence of some large foreign-owned firms in the service sector. observe that approximately 0.6% move to self-employment. Turning, to the workers in domestic firms in the second part of the Table, we observe, among other things, that the share of workers moving to self-employment is slightly higher in this case. Table 4 .3 contains a similar description of worker flows between large (500+) firms and smaller (<500) firms. Note, among other things, that the share moving to selfemployment is twice as high for small firms as for large firms. Furthermore, it looks as if workers moving from large (small) firms tend to move to other large (small) firms.
In Table 4 .4, we provide average hourly (nominal) wages for employees in foreignowned and domestically-owned firms, respectively and in the different size classes. The income measure used is an hourly wage computed by Statistics Denmark. The average wages reveal a significant wage gap between domestically-and foreign-owned firms -more than 20% in each of the three years -and between small and large firms. This comparison, however, does not control for any background characteristics of the individuals, such as education, age and experience.
The Table also contains estimates of (nominal) wage growth for employees in the different types of firms. While the difference in wage growth between small (<50) and large (500+) firms was around 1 percentage point, corresponding to 25%-50% higher wage growth in large firms in the two years, the difference between foreign-owned firms and domesticallyowned firms is much smaller (5-10%). What we cannot see from the Table is that while large domestically-owned firms exhibit high wage growth, it is especially the medium-sized firms among the foreign-owned firms that follow this pattern, while the large foreign-owned firms actually have had much less wage growth on average.
Finally, in Table 4 .5 the average gross income of newly self-employed is presented, where we have distinguished between those who were employed in a foreign-owned and a domestically-owned firm the year before; as well as between the sizes of these firms. We can see that the average income of those with a background in a foreign-owned firm is between 21 20% and 30% higher than for those with a career from a domestically owned firm, while the income of those with a background in a large firm is around 20% higher than the income of those from a small firm.
Taken together, these statistics point to both higher wages and wage growth in larger and foreign-owned firms as well as a subsequent better performance in self-employment.
However, the evidence for higher wage growth in foreign-owned firms is limited. Table 4 .6 presents summary statistics of the variables to be used in the analyses.
Empirical Results
The empirical analyses in this section aims at identifying (or at least throw some light on) the importance of learning in small vs. large firms and foreign vs. domestic firms as well as the transferability of these skills. The analyses proceed in four steps. In Section 4.1, we analyze the effects of firm size and foreign ownership on the wage level in order to identify whether larger firms and foreign-owned firms pay higher wages. This is a basic implication of our theoretical model -at least in the presence of minimum wages. It is also the focus of most of the existing empirical literature in this area. A more specific prediction of our theoretical model is that learning and therefore wage growth should be higher in these firms.
We turn to this in Section 4.2. In Section 4.3, we consider wage levels once more, but this time, we try to determine whether previous experience from foreign-owned or large firms matter for the wage level. That is, we try to uncover the degree of transferability of the skills/technology acquired in previous employments. Finally, in Section 4.4, we consider the effects of previous experience from large and foreign-owned firms for earnings among the newly self-employed. That is, we analyze whether the acquired skills can also be transferred to subsequent self-employment.
Wage Levels
First, we estimate simple income regressions for all wage employed in 2000-2, where we include a dummy for employment in a foreign-owned firm as well as the log of firm size.
That is, we estimate: ε it OLS and fixed effects (FE) estimates of (13) are shown in Table 5 .1 for various specifications of the right hand side. Regressions are restricted to individuals aged 25-60.
In the OLS regressions (columns 1-5), the effects of firm size and foreign ownership are both highly significant. Note, however, that the effect of foreign ownership decreases when controlling for firm size in column 2. In general, the effect of foreign ownership is found to be in the order of 8-9% depending on the control variables included, whereas the parameter to ln(firmsize) varies between 0.012 and 0.014. This implies that an increase in firm size of 100% is associated with a wage increase of around 1%. Thus, apparently foreign ownership seems to be most important for the wage level.
The result that foreign-owned firms pay significantly higher wages is consistent with a number of existing studies (Aitken et al., 1996; Feliciano and Lipsey, 1999; and Griffith and Simpson, 2003) . See Martins (2004) and Lipsey (2002) for recent surveys.
The above findings could be partly due to unobserved (individual specific) ability differences. That is, if more "able" individuals tend to become employed in larger or foreign- 10 Another possibility would be to find suitable instruments for firm size and foreign ownership. We experimented by using the local density of foreign-owned firms as an instrument for the foreign ownership dummy, but found that while the effects of foreign ownership on wages increased substantially compared to the OLS estimates, this was most likely due to a "weak instrument" problem. As a consequence, we have chosen not to report these results.
owned firms, then we may find a positive effect of employment in these firms on wages which is entirely due to such unobserved ability differences.
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One way out of this is to exploit the longitudinal dimension of the data and estimate (13) using fixed effects (FE) techniques based on a panel covering the years 2000-2002. 10 Allowing for individual fixed effects, eliminates the inconsistency caused by unobserved ability differences. On the other hand, it implies that identification of the parameters in (13) comes solely from time-series variation within individuals, i.e. from individuals changing jobs or from individuals who experience changes in ownership status or size, while much of the relevant variation according to our theoretical model is likely to be of a cross-sectional nature, i.e. between individuals employed in different firms.
FE estimates are contained in the second part of Table 5 .1. Note how the wage premium on employment in a foreign-owned firm drops to around 1.4%, while the effect of firm size is much less affected. Thus, the wage benefit of being in a foreign versus domestic firm of equal size is now equivalent to being in a domestic firm that is approximately 2-3 times the size of an alternative domestic firm.
The few existing studies based on matched employer-employee data, as in the current study, also find that the overall "wage-gap" between foreign-owned and domesticallyowned firms is reduced significantly when controlling for firm and worker characteristics, see Heyman et al. (2004) and Martins (2005) . In fact, Martins (2004) concludes that the wage 24 premium found in the OLS regressions disappears when difference-in-difference and propensity score matching techniques are applied.
However, it should be stressed that when using fixed effects techniques in a short panel as above, or difference-in-difference estimators for that matter, the estimated coefficient to, e.g., foreign ownership reflects the immediate effect of a take-over on wages and/or the immediate effect on an individual's wage from changing job. That is, it captures only the short-run effect of foreign ownership. Furthermore, if firms changing ownership status or individuals changing jobs are not representative, it may introduce another endogeneity problem into the estimations.
In sum, both foreign ownership and firm size seem to matter for wages, although the effect of foreign ownership is significantly reduced when including individual fixed effects.
However, while FE estimations may provide a solution to the problem of unobserved ability differences, they neglect potentially important cross-sectional variation, which means that the estimates are identified exclusively from individuals changing jobs and/or from firms changing status/size. As this may induce another endogeneity problem into the estimations, we are careful not to blindly prefer the FE estimates over the OLS estimates. The truth is likely to be somewhere in between. Furthermore, none of the estimates in this section are very informative about the wage profiles in large vs. small firms and foreign firms vs. domestic firms. We turn to this in the next subsection.
Wage Growth
In this section, we consider the importance of foreign ownership and firm size for wage growth within job spells. This is a more direct test of the implications of our theoretical model, which implies that there is more learning and hence higher wage growth in HP firms.
Specifically, we estimate the following equation:
11 This approach is similar in spirit to Moen (2005) who compares wage growth in R&D intensive and R&D non-intensive firms.
where the left hand side is the change in log wages, i.e. wage growth, given that the individual stays in the same job. If employees in larger (and foreign-owned) firms experience higher wage growth, we should expect a positive value of (and ). 11 Table 5 .2 presents γ 1 γ 2 OLS estimates of this equation for various specifications of the right hand side.
We observe that the coefficient to the log of firm size is significantly positive in all regressions, implying that, e.g., a doubling of firm size should be associated with approximately 0.2 percentage points higher wage growth. With an annual wage growth of 2%, this corresponds to 10% higher wage growth. Foreign ownership, on the other hand, appears in itself to have a negative effect on wage growth, although the effect is much less significant. Note, however, that without firm size included, the coefficient to foreign ownership becomes significantly positive, although small (results not shown in the Table) .
As we consider wage growth in this regression, unobserved individual heterogeneity which affects the wage level (as in (13)) is unlikely to bias the results. If, however, individuals have different potentials for learning or different personal costs of learning, it might be the case that workers with higher learning potential will self-select into jobs with greater learning opportunities (Rosen, 1986) , i.e. the larger firms. If that is the case, the effects of firm size on wage growth may be overestimated. Note also that identification of of (or ) in an FE estimation of (4.2) would rest exclusively on individuals experiencing γ 1 γ 2 a change in ownership (or size) of their current firm. For this reason, we choose not to pursue that approach here.
Transferability in Wage Employment
To get an idea about the transferability of the skills acquired in an HP firm, we extend the estimations from Section 5.1 by including measures of previous experience from large and/or foreign-owned firms, i.e. measures of previous employment spells in such firms.
One problem is that with the current panel at hand, we need to construct these measures from the observations for 2000-2. That is, we can only construct a measure of, e.g., previous
foreign-firm experience for individuals who have changed jobs within the period 2000-2, because only in that case do we observe the identity (size and ownership) of the firm at which the worker was previously employed. For these workers, we can retrospectively observe the number of years at which the worker was at this workplace, and if the firm was foreign owned in the last year, we use this measure as our measure of previous foreign-firm experience. For individuals who do not change jobs between 2000 and 2002, the measure of previous foreign-firm experience will inevitably be zero. In that sense, the measure becomes a measure of recent foreign-firm experience. To be consistent, the measure of previous largefirm experience is constructed in the same way. Specifically, we estimate the following equation: 
where previous it is oor measure of previous experience from large and foreign-owned firms.
If learning is more important in foreign and larger firms and the skills are transferable to subsequent employment relations, we should expect a positive coefficient to previous it when controlling for the general amount of experience.
Since the effect of previous experience cannot be appropriately identified in an FE regression, only OLS estimates of this equation are contained in Table 5 .3. The first column in Table 5 .3 extends column 4 from Table 5 .1 by adding tenure and tenure squared to the regressors as well as these interacted with the dummy for foreign ownership and a dummy for the firm having more than 50 employees. While tenure in itself has a positive effect on the wage level (although diminishing), there is an additional positive effect of tenure in a large firm. This corroborates the finding from Table 5 .2 that wage growth is higher in larger firms.
The second and third columns of Table 5 .3 add the constructed measures of previous experience from foreign-owned and large firms, respectively, and in the final column both measures are included. We observe that while both types of previous experience add to the current wage -which indicates transferability of the skills acquired -especially the effect of foreign-firm experience is significantly reduced when controlling for large-firm experience;
as we would expect from our theory model. In the final column, each extra year of experience from a foreign-owned or large firm is associated with approximately a 1% higher current wage -although the effect is declining due to the quadratic term. Thus, after 5 years, the effect is down to 0.5% of an extra year of previous experience from a large or foreign-owned firm.
Related to this, Martins (2006) also finds some evidence of higher wages for workers moving from foreign to domestic firms compared to their colleagues in the domestic firms.
Transferability to Self-Employment
We now turn to an analysis of the newly self-employed. 
Note that the income measure used in these regressions is gross annual income, as an hourly wage is not constructed for the self-employed. Furthermore, since the effects of previous employments cannot be appropriately identified in a fixed effects regression -unless we have individuals switching back and forth between self-employment and wage-employment parameters are estimated by OLS.
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12 Note that the smaller t-values in the estimations in Table 5 .4 reflect the much smaller sample sizes when considering exclusively the new self-employed.
In the first column, we just include a dummy for employment in a foreign-owned company in the previous year, while we also add the size of the firm in column 2. We observe that previous employment in a foreign-owned firm increases income as selfemployed by 13.5%; an effect which is reduced to 7.3% when also controlling for the size of the firm. 12 An increase in the size of the firm, on the other hand, from, e.g., 10 to 100 employees raises income as self-employed by approximately 5%.
In columns 3-5, we add the amount of experience from foreign-owned and large firms -where the measures of past experience are constructed as in Section 5.3. In the case of foreign-owned firms this moves the effect away from the simple dummy variable to the experience variable, indicating that not just experience from a foreign-owned firm, but also the amount of this experience matters for self-employment income. Apparently, a similar thing does not hold for the experience from large firms Taken together, this section has provided evidence of higher wages in foreign-owned and larger firms, even in fixed effects estimations. More importantly, the evidence also points to higher wage growth in larger firms. Furthermore, acquired skills in both foreign-owned and large firms can -at least to some extent -be transferred to both subsequent wage work and self-employment.
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6.
Summary and Conclusions
The paper is motivated by the interests by both researchers and policy makers in possible beneficial effects of foreign companies on local companies and workers. We focus on workers, and on the direct effects of working for a high-productivity firm on the individual's productivity in subsequent wage work or self-employment. Using a muchsimplified version of Meltiz's heterogeneous firms model, our theory model predicts that foreign firms pay higher average wages, their workers have higher average wage growth, and they earn more in subsequent self-employment for workers who switch.
However, this is due to foreign firms having a higher average productivity, in turn due to the inability of low-productivity foreign firms to enter due to fixed entry costs. High productivity firms are larger, and hence our model also predicts that foreign firms are not more productive than larger domestic firms. In other words, most of the favorable effects of foreign firms disappear when correcting for firm size.
Several experiments with the model indicate that the average wage premium in foreign firms is reduced as either (1) the productivity in MP firms of workers who switch to MP firms from HP firms is increased or (2) the absolute expected value of self-employment earnings when switching from an HP firm grows relative to switching to self-employment from an MP firm. This fall in the average wage premium is due to a decrease in the share of HP firm workers who are experienced and also in (2) by a willingness to work for less in the first period in a HP firm due to the higher expected payoff in self-employment. In these cases, the HP firms are partly performing the function of "nurseries", training inexperienced workers who work on the cheap and then leave for MP firms or self-employment.
On the other hand, the theory model also concludes that the wage premium is increased by either (1) a minimum wage which prevents HP firms from paying a low initial wage and/or (2) a progressive income tax that hits the second-period earnings of workers in HP firms (or transiting to MP firms). Both of these factors seem empirically relevant, and should lead to the observation of a higher wage premium simultaneously with higher wage growth in HP firms.
Our empirical analysis takes the theory to an analysis of matched data between individual Danish workers and firms. We find that working for a foreign owned firm significantly (1) increases the worker's wage, (2) increases the worker's wage growth, (3) increases the earning of newly self-employed. (4) previous experience in foreign-owned firms also increases a worker's current wage, consistent with our theoretical assumption that at least part of a worker's learning in HP firms can be carried to other firms.
We also find that effects (1), (3), and (4) are significantly reduced, but not eliminated, by controlling for firm size. Effect (2) disappears completely when controlling for firm size and indeed the coefficient on foreign ownership becomes negative (and still significant).
Thus the empirical results are certainly close to our theoretical predictions although, again, the foreign ownership effect does not disappear in three of the four results.
There are several plausible reasons for the residual foreign-ownership effect after controlling for firm size and observable worker characteristics. One is simply that the top end of the productivity distribution of foreign firms is higher than that for domestic firms and so the average entering foreign firm has a higher average productivity than the higherproductivity domestic firms. This is pretty ad hoc and again, within the heterogenous-firms approach, those higher productivity foreign firms would then have higher outputs, so the effect on wages should disappear controlling for size. Of course, the effect of size may be non-linear, offering a second explanation for the residual foreign-ownership effect, and we are considering that.
Second, and perhaps related, is that foreign firms are somehow able to pick the best workers and the characteristics in question are unobservable. This obviously calls for fixed 31 13 As noted in our literature review, the alternative approach of Yeaple,(2005) with ex ante identical firms and heterogeneous workers deserves a careful and thorough examination in the empirical context. effects at the worker level, but the short nature of our panel creates difficulties. All we are able to identify with our fixed-effects regressions is essentially the initial wage premium from switching to a foreign firm. We estimate this to be positive, but quite small . But this is perfectly consistent with the theory model, which predicts a low or negative initial wage premium in equilibrium which balances higher earnings later on. Thus the question of whether or not the foreign firms have a better ability to select must await further research. Wages for workers in HP firms can be solved for from (2), (3), and (9). from (2) and (3), so using these in (9) gives (A1)
where . in the base case with no self-employment probability.
The price of a representative good from an MP firm is solved for from (4).
The price of a representative good from an HP firm is solved for from (3) given that we know from (A2).
The output of a representative good from an MP firm is solved for from (10) given that we know the output price from (A3).
The total output of a representative good from an HP firm is solved for from the consumer's marginal rate of substitution condition. 
The calibrated value of I is then held constant in subsequent analysis, and (A10) is inverted to
give the equilibrium value of .
We have been able to solve for all of these values independently of knowing the selfemployment probability or whether or not there are any transit workers in equilibrium. But to get average wages within the firm, we have to push the analysis further and must solve for the shares in (6) and (7). This requires us to make use of (8). From (13), where
where by virtual of the non-negativity constraint on .
Briefly, we have the share of transit workers in MP firms along with the equilibrium output per firm in (A5)
These two equations can be solved to get .
With respect to the experiments conducted in the paper, note that the share or transiting workers (or alternatively we report the share of first-period HP workers who transit) is increasing in (, which is the experiment in Table 3 .1. Also, $ is increasing ", and <, the probability of a successful self-employment draw and the self-employment premium respectively. The share of transiting workers is increasing in $ and therefore in " and <. The former is the experiment in Table 3 .2, so both analytical findings are confirmed in the simulations.
Consider values of (, the productivity of the first transit worker, such that there is transit in equilibrium. The minimum value such that below this value there is no transit, is given by setting (A13) equal to zero.
The maximum value such that above this value all workers transit from HP firms is given by setting the number of first-period workers who do not go into self-employment equal to the number of transit workers , and then setting equal to 
The numbers of inexperienced and experienced workers are then found by dividing the first two equations by and respectively. 
